Using near-real-time data to deliver value to customers
How crop-scouting business owner Matthew Johnson leveraged FieldAgent
analytics to provide actionable in-season data at the field edge
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We can create zones at the side of the field to see where we
need to go take a closer look. Then we can give that information
to the client while we’re still at the side of the field.
That is a revolutionary development in the industry.
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How is FieldAgent able to process so much data so quickly?
Sentera’s engineers built unique algorithms
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into a ~200 kilobyte shapefile, which can then
be quickly emailed or sent via text message,
just minutes after the drone has landed.
The precision ag industry is evolving quickly.
To stay at the forefront, the Sentera team is
continually making updates and improvements
to their technology. In part, that means interfacing
with growers, agronomists, and crop advisers
to understand their needs, the challenges they
face, and what matters to them.
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